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RED AND READY

HARVEST MAINTENANCE EVENT

®

HARVEST READY? WE ARE. >

The land has been tilled, the seeds sown, the crops tended—now it's time to take the final
step toward maximum yields. Get the parts you need for peak productivity—plus service
specials, offers and giveaways—with the Red and Ready Harvest Maintenance Event.

RECEIVE A $150 CASE IH PARTS REWARD CARD*

With qualifying harvest parts purchase. Ask for details or go to BeRedandReady.com/offers.
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To take-advantage of our harvest offers, and to get video tips, , - . Skl :

N ] & : . Don’t wait. Get special financing on genuine Case IH parts
maintenance checklists and more, visit BeRedandReady.com. and expert service June 1 through September 30, 2013.

)

*Case IH parts reward card will be mailed to qualified recipients within 90 days of the promotion end date which is September 30, 2013. All redemption forms must be entered online at partstore.caseih.com and submitted by October 15,
2013. Rewards are not transferable and Case IH parts reward cards are not refundable for cash, will not be replaced if lost, stolen or destroyed and may be used to purchase eligible Case IH parts and related services and products only.
Case IH parts reward cards may not be used toward prior purchases and are eligible for use at any Case IH dealership that accepts the CNH Capital Commercial Revolving Account. See your participating Case IH dealer for more informa-
tion. Promotions subject to change or cancellation without notice. SPONSOR: CNH America LLC 621 State Street Racine, WI.

**For commercial use only — not intended for personal, family, or household use. This offer applies to purchases of $2,500 or more of new genuine Case IH parts and related services, with a minimum of $1,000 of parts content, made
using the CNH Capital Commercial Revolving Account (the “Account”) during a single visit to a participating Case IH dealership located in the United States or Canada, June 1, 2013 through September 30, 2013. If any payment when
due is not made on other balances outstanding under the Account, the promotional terms may be terminated and the promotional balance will be subject to the applicable default rate prior to the expiration of the promotional period. Once
the promotional period is terminated or expires, CNH Capital America LLC or CNH Capital Canada Ltd. standard terms and conditions will apply; minimum monthly payments will be required and finance charges will begin to accrue (in
Canada at 18.9% per annum). Customer participation subject to credit qualification, available credit and good standing on all CNH Capital America LLC or CNH Capital Canada Ltd. accounts. Not all customers may qualify for this rate or
term. Offer subject to change or cancellation without notice.

© 2013 CNH America LLC. All rights reserved. Case IH, CNH and CNH Capital are registered trademarks of CNH America LLC.



COMMENT

From the time they were introduced in 1923, Farmalls have earned a reputation as high-
value hard-working tractors. Because of their “do it all” capabilities those old Farmalls,
notably the Hs and Ms from the late 1940s and 1950s, became some of North America’s
most popular tractors and are true classics.

Today, the expectations of tractors’ capabilities far exceed what those Farmalls of decades
ago delivered. Yet there’s still a spot on most every farm for an efficient, comfortable and
capable tractor — most often matched with a loader — to tend livestock, make hay and
handle general farmstead chores. CONTENTS

New Case |H Farmall models easily handle these tasks, and more. They have new features

and new styling to reflect the important role they fill in the full line of Case IH tractors. A.DVANCES IN PRODUCTIVITY ON THE COVER: G
All are powered by technically advanced Case IH FPT engines and supported by the full Simple, dependable power A Farmall 105C
resources of Case IH and your Case IH dealer. CASE IH OWNER PROFILE tractor _Wlth an L630
Because of the broad range of tasks these tractors are asked to fill, they are available loader is a good
with features ranging from basic ROPS models and mechanical transmissions to models CASE IH FIRST OWNER REPORT match for a wide
such as our new Farmall U tractors which have one of the newest cabs in the entire range of farm chores.
Case IH line. EQUIPMENT SHOWCASE Farmall tractors can
At Case IH, we put producers first and that means listening to their needs. We hear from CASE IH UPDATE be'cf)nfigured to
many that there’s still an important role in their operations for a good solid tractor with efficiently handle any
value features. That's what the Farmall models offer. task in the 40- to
If you need 60 hp, or 600 hp, there’s a Case IH tractor designed to help you Be Ready 100-hp range.

to meet the challenges and opportunities you face every day. The new digital issue of Farm Forum is available online at

caseih.com/farmforum. You can be notified by email when new

digital-exclusive editions of Farm Forum are posted. Kﬁﬁ%ﬂw‘mks
Sign up at: http://farmforum.questionpro.com/. trademarks

apply to
Farm Forum

Jim Walker content.

Vice President, Case IH NAFTA
el  Also available as a FREE iPad App.
[ ¢ App Store .
Search for Farm Forum at the Apple iTunes App store and

download your iPad edition today!



http://www.caseih.com/en_us/AboutUs/Pages/FarmForumMagazine.aspx
http://farmforum.questionpro.com/.
https://itunes.apple.com/us/app/farm-forum/id456989443?mt=8
http://www.caseih.com/en_us/Products/PlantingSeeding/Pages/planting-seeding-equipment.aspx#Air-Drills

ADVANCES IN PRODUCTIVITY

Simple, dependable power

FARMALL MODELS ARE A KEY PART
OF THE CASE IH TRACTOR LINE

hatever you
call them
— chore,

utility, small or mid-
sized - tractors in the
40- to 100-hp range
play a key role for

a lot of operations.
One farm may need

a basic tractor that’s
easy for seasonal
employees to operate;
another farm may want
a comfortable full-
featured tractor for
daily chores.




ADVANCES IN PRODUCTIVITY

Regardless of how they’re used, the best
tractors for these tasks are dependable,
economical and easy to use.

“People appreciate agood utility tractor,”
says Zach Hetterick, manager of Livestock
Marketing for Case IH. “Especially in op-
erations where it's used frequently, such
as tending livestock, mowing or running
augers, you want a tractor that's comfort-
able and gets the job done.”

Case IH has recently made significant
investments in its Farmall line. The com-
pany has introduced several new models,
and has added product specialists in the
field charged with helping Case IH deal-
ers match Farmall tractors to producers’
needs.

“The markets these Farmall tractors
serve are important to Case IH and to our
dealers,” says Hetterick. “We intend to
give professional producers of crops and
livestock the full range of farm equipment
they need to be successful. These utility
tractors play a vital role.”

The overall premise of the Farmall line
IS to provide tractors that are able to han-
dle a wide range of farm and ranch tasks.
The name, of course, harkens back to the
original Farmall tractors. Introduced 90
years ago in 1923, Farmall tractors rev-
olutionized agricultural production with

their ability to work in row crops, thanks
to their tall, narrow profile. This was a dra-
matic departure from the low-clearance
utility-style tractors common at the time.

Today, high-production row-crop duties
are more efficiently handled by Case IH
Maxxum, Puma and Magnum tractors
with their electronic controls, automated
features and AFS Precision Farming sys-
tems on Puma and Magnum.

Farmall models, in contrast, provide the
power, maneuverability and ease of opera-
tion needed for hay and forage operations,
daily loader work for livestock operations,
and general farmstead chores.

The Farmall line includes models rang-
ing from the basic Farmall A models begin-
ning at 39 PTO hp to the Farmall U Series
with a high level of standard features and
the hefty Farmall 100A models up to 115
PTO hp.

“A lot of producers tell us, ‘We just want
a simple tractor,” ” Hetterick says. “That’s
exactly what we have in the Farmall line.
These have efficient engines, good hydrau-
lics, capable transmissions including de-
sirable shuttle shifts, independent PTOs,
and three-point hitches. They're easy to
get on and off, and comfortable to run with
good visibility all around. And, there’s a
Case IH loader available for every model.”

The newest models in the Farmall line
provide a good overview of Farmall per-
formance and choices. The Farmall
85C/95C/105C and the Famrall 105U/115U
meet current TierdA emissions require-
ments using cooled exhaust gas recircu-
lation. This emissions solution, which
requires no additional fluid or mainte-
nance requirements, is the more efficient
choice for these types of tractors that may
be used for frequent brief operation, and
for applications that don’t require contin-
uous maximum horsepower.

The new Farmall C models are available
as open-station ROPS models or with two-
door cabs, and with two-wheel drive or
MFD. The Farmall U models are equipped
exclusively with cabs and MFD.

These models range from 70 to 98 PTO
hp. The Farmall C tractors are targeted to-
ward producers who want a simple rug-
ged tractor. The base transmission is a
12F/12R with mechanical shuttle, with
creeper gears and power shuttle as op-
tions. There’s one standard rear remote
and a 12.5-gpm flow rate, with a second
remote and higher pump capacity of 16.9
gpm optional.

The Farmall U models bring more pro-
ductivity and convenience. Power shut-
tle is standard, with several transmission

% Roll over each picture to enlarge.
Easy to operate and economical to run,

the Farmall tractor line offers a wide range of
models and configurations to handle tasks
around the farm and in the field.

choices beyond the 12F/12R. Two re-
motes are standard with a third remote
optional, with a standard hydraulic flow of
17.2 gpm and 22.2 gpm optional.

The three-point hitch on the Farmall U
models lifts nearly 800 pounds more, and
these models weigh over 1,400 pounds
more than the Farmall C’s.

“These new Farmall C and U models
provide a good look at where we're head-
ed with the Farmall line,” Hetterick says.
“They deliver efficient performance with
the Tier 4A engines, and are available in
configurations for producers who value
low price, as well as for customers want-
ing a tractor they can use, comfortably,
365 days a year.

“Expect more models like these, cover-
ing more horsepower ranges,” Hetterick
says. “The Farmall tradition is alive and
well at Case IH.” m


http://www.caseih.com/en_us/Products/Tractors/Pages/farmall-a-tractors.aspx
http://www.caseih.com/en_us/Products/Tractors/Pages/utility-tractors.aspx
http://www.caseih.com/en_us/Products/Tractors/Pages/farmall-a-utility-tractors.aspx
http://www.caseih.com/en_us/Products/Tractors/Pages/farmall-c-tractors.aspx
http://www.caseih.com/en_us/Products/Tractors/Pages/farmall-c-tractors.aspx
http://www.caseih.com/en_us/Products/Tractors/Pages/utility-tractors.aspx

BE READY.
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AFS RTK GUIDANCE
MAKES UNDERGROUND
IRRIGATION ' POSSIBLE
ON CORN GROUND:

Judge Family Farms ,
is near Simcoe, Ontario.

Todd Boughner
and Derek Hill.



OWNER PROFILE

Boughner, manager of Judge Family
Farms in Simcoe, Ontario, and Derek Hill,
who oversees field operations, spend a fair
amount of their time sharing “what if”
scenarios. Boughner is quick to run a cost/
benefit analysis, and if an idea passes that
test, chances are they’ll adopt it.

“We do a lot of research and develop-
ment work here,” Boughner explains.

Judge Family Farms is a poultry, pork

and grain business. It finishes out about
100,000 broilers annually and is a large-
scale hog producer with farrow-to-finish
operations and a focus on breeding and
selling breeding stock.

Farming operations of 2,600 acres in-
clude 1,600 acres of corn, all of which
is sent through a mill to feed the poultry
and hogs.

About four years ago, several factors

The irrigation drip tape is buried
14 inches deep on 44-inch spac-
ings. A Magnum tractor equipped
with the AFS Pro 700 display pro-
vided the RTK autoguidance and
mapping. The excavation photo
shows the main line with rigid ris-
ers hooking to the dripper lines.
Boughner and Hill show a com-
pleted field, with risers in place
to take in water pumped from a
nearby pond.

converged that set Boughner on a path of
looking for a new way to boost corn yields.

That's when they began irrigating some
corn ground, using a traveling gun and
drag hose system. With it, they saw yields
approaching 300 on some sandy ground
that typically produced corn yields in the
low 100s.

That yield boost started their “thought
wheels” turning. They saw land prices



OWNER PROFILE

escalating and the outlook for higher crop
prices beginning to strengthen. And, their
local weather patterns were tending to-
ward dry spells at critical yield-determin-
ing times, if not all-out drought.

If reliable water is all it takes to assure
higher yields, they reasoned, they should
find a way to bring it. “We're a progres-
sive company,” Boughner says. “We're not
going to be hampered by seasonal weath-
er patterns.”

A fair portion of Judges Farms’ acre-
age lies on what’s known as the Norfolk
Sand Plain. The coarse-textured soil has
limited water-holding capacity. There’s
ample groundwater for irrigation, but to
Boughner and Hill, the overhead water
systems, either traveling guns or center-
pivots, have inherent shortcomings in-
cluding high water and energy use, and
lack of timeliness.

“We try not to be the old school of ‘get-
ting by,”” Boughner says. “We started
looking for a better way.”

An underground irrigation system in a
lawn, with zone control, caught their inter-
est. “We thought, ‘Wouldn’t that be nice
to do on a farm scale?’” Todd recalls.

This concept of subsurface irrigation
using buried tape has commonly been used
for high-value crops such as orchards and
vineyards where deep tillage isn't prac-
ticed and soils don't freeze. Applying it to
Ontario corn ground was unheard of, as
Boughner and Hill learned as they looked
for subsurface irrigation resources.

“We talked with people who did subsur-
face irrigation in Florida, but the tape is

gathered up every year.” Boughner and
Hill wanted a longer lasting solution. A
friend and neighboring producer, Dave
Blake, provided additional insight and
support.

Based on the potential for efficient
water use, low energy cost and minimal
labor requirements compared to overhead
systems, Boughner and Hill decided to
install subsurface irrigation tape on a 75-
acre field with a nearby pond as the water
source.

RTK guidance, with its sub-inch accura-
cy, is the technology that made this invest-
ment possible, Boughner and Hill say, and
they adopted it as part of the installation

process. Their local Case IH dealer helped
them during the installation by provid-
ing them with a Magnum tractor equipped
with an AFS Pro 700 display receiving an
RTK signal.

“We're in a learning mode with RTK,”
Boughner says. “Our dealer helped us
greatly in getting the maps set up and
showing how the information can be trans-
ferred to our equipment.”

Using the resources of their farm’s shop,
Boughner and Hill designed and fabricat-
ed their own drip tape applicator that’s
based on three Case IH ripper shanks.
They buried seven-eighths inch diameter
irrigation tape 14 inches deep, and 44

®

Tom Boughner and Derek
Hill use interconnected
technologies to make
their operation more
efficient. Boughner
describes how he uses
an iPad.


http://www.caseih.com/en_us/Products/Tractors/Pages/magnum-farm-tractors.aspx
http://www.caseih.com/en_us/AFS/Pages/Displays.aspx
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inches apart.

Why 44 inches? “We tried a plot with
tape buried 60 inches apart and it worked
well. We figured we had one shot at this
so we settled on 44 inches. We think this
will work better. With more water going to
it, we'll run the system less,” Boughner
explains. Their tape is warranted for 15
years.

He says their goal is an “overall wetting
of the field” rather than trying to place
water under or beside rows.

The 44-inch spacings also allow ample
clearance for subsoiling, if needed.
“Based on the map of the irrigation tape,
we just move over 22 inches and go.

A 15-hp electric motor pumps water into
the system at 16 psi. A sand filtration sys-
tem protects the tape from sediment, and
a flow meter is in place to monitor and
measure water flow. They also have the
ability to add nutrients into the water flow
for fertigation.

The system is set up into six zones of ap-
proximately 12.5 acres each. “I can water
two zones at one time, and put one-quar-
ter inch of water into the root zone in six

hours. So in 18 hours,
| can water the whole
field with one-quarter
inch of water, which is
huge,” Hill says.

AFS i_S Boughner and Hill
definitely  see the benefits of
a system this new irrigation sys-
We Can tem going far beyond
grow simply having higher
with” yields. For example,

not only was last year’s drought-affected
crop short, the corn test weight and qual-
ity was reduced which in turn affected
their feed quality and the productivity of
their poultry and hogs.

With predictable water, they will get full
benefit from the fertilizers they apply.

In the broader environmental perspec-
tive, they note the benefits of minimal
drawdown of groundwater, as they are re-
lying on surface water. They will signifi-
cantly increase yield from a fixed amount
of ground, without breaking new soil or
consuming more fuel and other resourc-
es. They’'ll see higher returns from the
cost of land, which is the farm’s largest
investment.

And, with water removed as a variable,

they can work with other agronomic fac-
tors toward Boughner's goal of more than
doubling the yield on land that has aver-
aged 100 bushels. “I know we can gain
way over 100 bushels,” he says. “I want
to see 250 or | won't be satisfied.

“We love fertility and corn science. Now,
with water, we can put everything togeth-
er,” he adds.

As an overall farm mission, Boughner
and Hill apply new technologies when-
ever possible. They use wireless camer-
as to monitor their multiple livestock lo-
cations, which they can view on their
IPads wherever they have Internet access.
They're planning to add a camera focused
on their newly irrigated field to view “real
time” corn and anticipate adding wireless

Underground
irrigation promises

to bring higher, more
consistent corn yields
to fields with coarse-
textured soils.

®

subsoil moisture monitors.

Case IH AFS Precision Farming systems
fit well into their technology vision. “Most
everything is red on this farm, and we're
using AFS and the AFS Pro 700 display
on our new Magnum tractors,” Hill says.
“We get more new technology every time
we get new equipment. AFS is definitely a
system we can grow with.”



http://www.caseih.com/en_us/AFS/Pages/Home.aspx

BE READY.
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A NEW CASEIHWPPLICATOR
ENABLES FASTSANDIEFFICIEN'T
APPLICATIONS!
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The Lundeens
grow corn and soybea
near Altona, lllinois.
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FIRST OWNER REPORT

“We want to be environmentally
sound, we want to be good stewards of
the environment, and we want to make
sure we are maximizing our investment
In nitrogen,” he says.

All those factors came into play as the
Lundeens looked for a way to move corn
yields beyond the yield plateau they
had experienced the past several years.

As a certified crop adviser and seed
agronomist, Daniel identified nitrogen
as a potential primary limiting factor.
“We need to continually supply the
plant with ample nitrogen throughout
the season, and it's becoming increas-
ingly difficult to do that through one or
two applications,” he says.

The Lundeens grow corn and soy-
beans near Altona, lllinois. They had
followed the common practice of ap-
plying anhydrous ammonia with a sta-
bilizer in the late fall, and a spring pre-
plant application of liquid nitrogen and
a herbicide.

The downside of this process, Daniel
notes, is the potential for nitrogen from
these early applications to leach out prior
to the plants using it, wasting money
through the fertility loss and potential-
ly degrading water quality. And even

with the spring pre-plant liquid applica-
tion, there might not be enough nitrogen
available at peak plant growth periods.

Adding a third application, post-
emerge, is a way to give an effective
dose of nitrogen at a crucial stage of
growth. It's not so much about apply-
ing more nitrogen as it is about using it
more effectively and reducing the risk
of nitrogen loss, Daniel notes.

The Lundeens had done some side-
dressing several times in the past, and
generally liked the results. They decid-
ed to make it a consistent part of their
program with the 2011 crop, using an
applicator from a local co-op.

They quickly realized availability of
the shared equipment could be an
issue. “Crop conditions at that stage
can change quickly,” Mike notes. “If
side-dress was going to be part of our
nitrogen plan, we needed our own ap-
plicator to work when the time is right.”

Intent on buying their own, they went
toa Fall 2011 farm show and looked at
every applicator on site. They chose the
Nutri-Placer 920 based on its overall
rugged design, its ability to flex on roll-
ing terrain, and its ease of folding into a
transport-friendly width. Their past ex-
perience with DMI equipment, the pre-
decessor brand for several models of

Spring-loaded 20-inch diameter
coulters deliver fertilizer into the
root zone. The Lundeens use the
liquid knife injectors; straight
stream injectors are also available.

Case |H tillage and application equip-
ment, gave them additional confidence
in the purchase. “Really, the workman-
ship on this is far superior to anything
we saw,” Mike says.

The Lundeens put the Nutri-Placer
920 to work in their 2012 crop. Mike
says with 24 rows running at 9.5 mph,
the capacity is impressive. For each
row, the applicator uses single, spring-
loaded 20-inch coulters running direct-
ly ahead of liquid knife injectors.

Mike and Daniel have the Nutri-
Placer 920 set at 3 inches deep, run-
ning down the middle of their 30-inch
rows. “We're in there at the V5 to V8
growth stage when the corn is about
12 to 18 inches tall,” Daniel says. He
notes that their pre-plant nitrogen ap-
plication meets the crop’s needs up
to that stage. And, he says, in-field

Really, the
workmanship
on this is far
superior to
anything we
saw.”

The Lundeens use a Nutri-Placer
920 like this one. The 60-foot im-
plement flexes with five sections
and has active down pressure for
consistent depth control.


tp://www.caseih.com/en_us/Products/Application/Pages/fertilizer-applicators.aspx
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Daniel Lundeen describes
how the Case IH
Nutri-Placer 920 fits into
their plans for increased
yields through more
efficient use of nitrogen.

®

nitrogen applications beyond the V8
stage are more likely to damage nodal
root growth and miss key periods of ni-
trogen uptake.

The Nutri-Placer 920 hasa 1,650-gal-
lon tank. Mike says he rarely fills it
completely, opting not to carry that ad-
ditional weight through the field. They
purchased an 8,500-gallon semi-tank-
er trailer for tendering through a 40-
foot hose, replacing a 1,000-gallon
tank they had previously used with the
applicator from the co-op.

“We're able to get things done faster
with this bigger tank,” Mike explains.
He says the implement is well bal-
anced overall, regardless of the amount

of product in the tank.

Although the Lundeens pull the Nutri-
Placer 920 with a non-Case IH tractor,
they say the controls, including depth
control and folding, and the hydrauli-
cally driven centrifugal pump were eas-
ily compatible with their tractor’s mon-
itor. Their monitor also runs the rate
controller they added to manage the
Nutri-Placer 920’s pump.

In fact, the Nutri-Placer 920 is the
only piece of red equipment on their
farm, because they saw it as the tool
best suited to meet their agronom-
ic needs. Help from their salesperson,
who is a friend and former engineer
who worked with the Nutri-Placer 920,
helped solidify their confidence.

The Lundeens see several advan-
tages from making side-dressing lig-
uid nitrogen a core part of their fertil-
ity plan. Knowing they will have three
applications gives them more latitude
to make decisions about the first fall

application; most likely, reducing it
which in turn reduces the chances of
nitrogen loss through leaching.

Having the opportunity to vary rates of
the side-dressed application will help
them better tailor nitrogen expense to
the potential of the crop. “We don't
want to be sitting in June with a nitro-
gen deficiency we can’t correct because
we've invested all our resources in earli-
er applications,” Daniel explains.

Mike points out that side-dressing
gives him the chance to visually ex-
amine every acre of corn at a critical
time of crop development. “l can spot,
and maybe cure, problems we might
not otherwise know about. It's another
scouting trip,” he says.

With  nitrogen applications bet-
ter aligned with the crop’s needs, the
Lundeens initially anticipate reducing
overall nitrogen use. “Our goal for this

year is a reduction in total number of
nitrogen units because we should be
more efficient with it,” Daniel says.
“From 2012 to 2013, total units of
nitrogen applied will decrease by a
planned 11 percent because of the
side-dressing.”

The bottom line, Daniel says, is hav-
ing better control over this important
and expensive crop input.

“By being able to better manage ni-
trogen with multiple applications in-
cluding side-dressing, we will be using
it efficiently, and it should not be the
limiting factor to our yield goals.”

Mike Lundeen identifies
several reasons why
they chose the Case IH
Nutri-Placer 920.

®



For more information about
ThirtyPlus hay preservative
and applicator systems
visit your Case IH dealer,

www. harvesttec.com/caseih
or call (800) 635-7468.

THIRTY .

©2013 All rights reserved. Case IH is a registered trademark of CNH America LLC. Any trademarks referred to herein, in association
with goods and/or services of companies other than CNH America LLC, are the property of those respective companies.




EQUIPMENT SHOWCASE

CASE IH CONTINUALLY INTRODUCES NEW AND UPDATED EQUIPMENT. HERE'S A LOOK AT
SEVERAL NEW PRODUCTS THAT CAN BRING NEW EFFICIENCIES TO YOUR FARMING OPERATION.

AGRONOMIC DESIGN UNDERPINS CASE IH APPLICATION EQUIPMENT

: o , Play video of
Case IH Agronomic Design is based on the company’s un- Nutri-Placer 920

derstanding of agronomic principles and designing equip- . me
ment with features that will maximize the potential of each and Nutri-Tiller 950
plant to maximize its yield potential.

These features can range from very specific actions —such
as the ability of the AIM Command Spray System option on
Patriot sprayers to manage droplet size for unmatched spray
effectiveness — to features like the robust construction of
Case IH toolbars for dependable, low-maintenance perfor-
mance and timeliness.

Case IH Application Equipment plays a critical role in
the crop production cycle. Agronomic Design assures the Nutri-Placer and Nutri-Tiller
equipment’s ability to deliver fertilizers and crop protec-

tion products in the right amounts, placed in the most ef-
fective part of the root, soil or the plant canopy, and at the
optimum time.

Here's a look at several models in the Case IH Application
Equipment line. For a more in-depth look, CLICK HERE.

‘ (2:00)

Patriot Sprayers — Titan 30 Series Floaters —

16


http://www.caseih.com/en_us/Products/Application/Pages/application.aspx
http://www.caseih.com/en_us/Products/Application/Pages/fertilizer-applicators.aspx
http://www.caseih.com/en_us/Products/Application/Pages/patriot-sprayers.aspx
http://www.caseih.com/en_us/Products/Application/Pages/titan-floaters.aspx
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Purchase Incentive Offers for
American Farm Bureau
Federation Members

FARMALL TRACTORS, HAY AND FORAGE
EQUIPMENT AND CASE IH SCOUT UTVS QUALIFY

Case |H has announced an incentive dis-
count program in a partnership with the
American Farm Bureau Federation (AFBF)
and American Farm Bureau, Inc. (AFBI).

Farm Bureau members in participat-
ing states can print a certificate online at
fbadvantage.com for amounts ranging from
$300 to $500, depending on the model,
toward the purchase of Farmall A, B, C, U,
J and 100A Series tractors; Maxxum trac-
tors; hay equipment including round and
large square balers, disc and sickle mower
conditioners and self-propelled windrow-
ers; and Case IH Scout utility vehicles.

“There’s no limit to the number of incen-
tives that a Farm Bureau member may use,
as long as it's no more than one per unit,”
explains Zach Hetterick, Case IH Livestock
Marketing Manager. “And, this discount is

This Maxxum 125 tractor and DC132 disc mower
conditioner are among the Case IH products eligible
for Farm Bureau member discounts.

stackable, meaning it can be used with
other discounts, promotions, rebates or of-
fers that may be provided by Case IH or a

Are you Case IH?

Share your photos
at #lamCaselH

The Case IH Facebook page now includes the ability to share
photos through Instagram. It's an app available for iPhones or Android
phones. That makes it easy to share photos on social media sites

including Facebook, Twitter and Tumblr.

Use Instagram to
post photos of “What Case IH means
to you” on the Case IH Facebook page.
There, your image will join others from
around the world for a user-generated
presentation of the special role Case |H
equipment plays in peoples’ lives, and
how it's used to meet the challenge of
producing food for the growing global
population.

See Case IH Facebook Instagram
images here.

Download the free Instagram app for
iIPhones at the Apple App Store or at the
Google Play Store for Android phones.
Tag your photos to #lamCaselH.

SHARE YOUR MAGNUM STORY

Throughout 2013, Case [H is inviting Magnum owners to share your “Magnum story” on the

Case IH Facebook page.

Case IH dealership.”
f

We're looking for photos and stories about the impact that the Magnum tractor has made in your farm
operation. And, this can be about any model Magnum tractor, from those early 7100 Models that started
the Magnum revolution to the current models with the latest technology to help you get more done.

Here are a few owners’ submissions, and their stories. Share yours here; we'd love to know what

Magnum tractors have meant to you and your farm!

@ Sam H. | Magnum 7130 - 1994

@ Luke R. | Magnum 260 - 2012


http://fbadvantage.com
http://shout.lt/b9ei
https://www.facebook.com/CaseIH/app_444400048972445
https://www.facebook.com/CaseIH/app_444400048972445
http://shout.lt/b9ei
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UPDATE

Tips for a Successful Hay Harvest

Last year's drought has led to record-high
prices and some of the lowest inventories
in history. So this year, it's never been more
critical for hay growers to maximize the po-
tential of this summer’s hay crops.

Case |H has the equipment and resources
to help you get the best quality and yields
from your hay fields this season. As always,
timeliness is key.

“Hay baling most often takes place dur-
ing very limited time windows,” says
Bob Hammitt, Hay & Forage Product
Marketing Manager for CNH Parts &
Service. “At Case IH, we offer several solu-
tions that can help you make the most of
your most precious resource — time.”

He offers these three basic productivity
tips:

@ Use the hest baling twine. Not all
twines are the same. Cheaper twine has
a tendency to break, it can have trouble
knotting, and it doesn’t always feed into
the twine system correctly. In fact, these
and other quality issues with twine have
led the American Society of Agricultural
and Biological Engineers (ASABE) to adopt
new standards for quality, testing, labeling
and performance of baling twines.

Case IH-branded plastic twine meets
the ASABE’s tough standards for twine
strength and length, optimal performance
in properly adjusted baler knotters, weath-
erability and ultra-violet (UV) protection.

Case IH-branded twines are made specifi-
cally for Case IH equipment, but they work
equally well in all types of baling equip-
ment provided that it's well-maintained.

@ Use hay preservative, so you can de-
cide when to bale. Weather conditions must
be sunny and dry to bale hay, and while
you can’t control the weather, you'll have
far more control over when to bale by using
a high-quality hay preservative and ap-
plicator system. Case IH ThirtyPlus™ hay
preservative lets producers bale hay with
moistures up to 30 percent without hav-
ing to worry about dangerous heat levels or
toxic mold damage.

ThirtyPlus also locks in optimum hay
quality even when the sun isn’t shining;
treated hay can be stored for years and will
look and feed as well as when it was first
baled. And, it is 100 percent safe to feed
to livestock of all types. Created from pro-
pionic and citric acid, the preservative is
also found naturally in the digestive sys-
tem of horses. Think of it as a supplement
for your hay.

@ Use a baler liner for consistency, effi-
ciency. One of the best ways to improve in-
field efficiency — and to reduce wear and
tear to your baler and tractor — is by install-
ing a baler liner. Case IH offers BaleSkiis®
bale liners. These are simple, self-adjust-
ing plastic liner covers for the bale cham-
ber. Bale liners reduce friction and keep

compressed hay in place when the plunger
retracts. The result is more uniform bales
with high-protein leaves in the bale, not
on the ground. More uniform and compact
bales result in more efficient bale retrieval,
transport and stacking.

The BaleSkiis bale liners work with all
square baler types, in all climates and with
all types of hay. Bale liners last more than
10 years on average, making them a smart,
long-term investment.

“To make the most of your hay harvest
this season, count on your local Case IH
dealer,” says Hammitt. “They can help you
select the right equipment and accessories
for your individual operation, so you can
work as efficiently as possible.”

ThirtyPlus™ is a trademark of CNH America LLC and BaleSkiis® is a registered trademark of L.D. AG Machinery LLC.

Having equipment serviced and ready to work will
help assure a timely harvest. High-quality mesh
and twine contributes to productivity with fewer
breaks during baling, and helps maintain bhale
integrity longer.

THIRTY )

Brochure | YouTube Video

@ Click to see brochure.



http://www.harvesttec.com/pdfs/case/4458_case_brochure.pdf
http://www.youtube.com/watch?v=Ny9YFslA-x8

ALL THE TOOLS YOU NEED
FOR YOUR OPERATION.

Case IH Farmall series tractors are ready to handle any task your operation can bring their way.
From chores big and small to hauling, mowing, loading and pulling your hay equipment, they're
ready. Speaking of hay tools, we have all the cutting, conditioning, raking and baling equipment
you need. At Case IH, we understand that getting your job done means working hard all day —
every day. We're ready to help you do just that. To learn more, visit your local Case IH dealer.

Get

% FINANCING
for 60 MONTHS

ON NEW FARMALL SERIES TRACTORS AND
HAY & FORAGE EQUIPMENT

See your local Case IH dealer or visit
caseih.com/SpecialOffers.
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